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HELPING AGENTS 

SUCCEED…..IS 
OUR BUSINESS! 

We’re on the web! 
www.cencoinsurance.com 

CENCO  
INSURANCE 

MARKETING 
CORPORATION 

Did You Know? 
Applications and forms for all of our 
carriers can be found on our website 
www.cencoinsurance.com. Just click 
on Forms. 

Important Reminder . . . 
 
Make sure that you are current on your California annuity training CE if 
you want to sell annuities.  Four hours of CE is required every two years.  
You can check your status on the Department of Insurance website: 
www.insurance.ca.gov.  Here are a few websites that you can use to 
complete the CE:  www.webce.com, www.successce.com and 
www.ltcce.com. 
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*As reported in the LIMRA International Q109 U.S. Individual Life Insurance Sales Survey and Supplement to Life Sales Survey. The 
LIMRA Survey represents approximately 80% of the industy’s national life sales. 

For Agent Use Only. Not for use with the general public.

This information is not intended to be a comprehensive evaluation or comparison of different products. It is intended to provide 
comparative information on specific aspects of similar products. The comparison isolates one feature of the product depicted – net 
NLG premium. Customers should always assess all features and limitations of products they are considering.

Competitor information is current and accurate to the best of our knowledge as of August 26, 2009. The data shown is taken from 
various company illustrations. Product features and rates are subject to change.

These values are not guaranteed; the use of alternate assumptions could produce significantly different results. Guarantee UL Solution 
[2UCA09] (NY versions available) and the Wellness for Life® Rider [2WFLAJ07-2] are issued by Aviva Life and Annuity Company, Des 
Moines, IA. Rider must be applied for at issue; product and Rider availability vary by state.

Aviva’s Guarantee UL Solution is exceptionally competitive versus other no-lapse guarantees on the market 
today. With its contractual no-lapse guarantee, as well as the ability to further reduce your clients’ cost of 
insurance with Aviva’s optional Wellness for Life® Rider, the only one of its kind in the industry, Guarantee UL 
Solution offers product guarantees, choices and protection all in one policy.

Take a closer look right now and see how Aviva’s Guarantee UL Solution stacks up against similar products 
from the top sellers of no-lapse guarantee universal life at ages 45 and 55.

Company UL Product Age 45
Premium 

Rank
Age 55

Premium 
Rank

Aviva Guarantee UL Solution $2,052 1 $3,318 1

John Hancock USA Protection UL-G 09 (Standard Plus) $2,363 2 $3,588 2

Lincoln Life LifeGuarantee UL $2,451 5 $3,922 5

MetLife Investors Guarantee Advantage UL (2001 CSO) $2,579 6 $3,830 3

Pacific Life VersaFlex NLG $2,367 3 $3,948 6

Prudential PruLife Universal Protector (Standard Plus) $2,408 4 $3,866 4

There’s more! With Aviva’s innovative Wellness for 
Life® Rider, premiums could potentially decrease while 
everyone else’s stay the same.

Give your customers the coverage they 
need with a competitive product from a 
company that tops them all: Aviva.

Competitiveedge
How does Aviva’s Guarantee UL 
Solution rank compared to the top 
sellers of no-lapse guarantee universal 
life* at ages 45 and 55?

Form 17439													             8/09

Aviva Life and Annuity Company
611 5th Ave.

Des Moines, IA  50309
www.avivausa.com

$250,000 Lifetime Guaranteed Death Benefit; Male, Standard non-tobacco class; Level pay premium

Did you know?
Aviva’s Guarantee UL Solution 
premiums have always been 
competitive and have not 
increased since the product was 
introduced. Take advantage of 
these great rates today!



*As reported in the LIMRA International Q109 U.S. Individual Life Insurance Sales Survey and Supplement to Life Sales Survey. The 
LIMRA Survey represents approximately 80% of the industy’s national life sales. 

For Agent Use Only. Not for use with the general public.

This information is not intended to be a comprehensive evaluation or comparison of different products. It is intended to provide 
comparative information on specific aspects of similar products. The comparison isolates one feature of the product depicted – net 
NLG premium. Customers should always assess all features and limitations of products they are considering.

Competitor information is current and accurate to the best of our knowledge as of August 26, 2009. The data shown is taken from 
various company illustrations. Product features and rates are subject to change.

These values are not guaranteed; the use of alternate assumptions could produce significantly different results. Guarantee UL Solution 
[2UCA09] (NY versions available) and the Wellness for Life® Rider [2WFLAJ07-2] are issued by Aviva Life and Annuity Company, Des 
Moines, IA. Rider must be applied for at issue; product and Rider availability vary by state.

Aviva’s Guarantee UL Solution is exceptionally competitive versus other no-lapse guarantees on the market 
today. With its contractual no-lapse guarantee, as well as the ability to further reduce your clients’ cost of 
insurance with Aviva’s optional Wellness for Life® Rider, the only one of its kind in the industry, Guarantee UL 
Solution offers product guarantees, choices and protection all in one policy.

Take a closer look right now and see how Aviva’s Guarantee UL Solution stacks up against similar products 
from the top sellers of no-lapse guarantee universal life at ages 45 and 55.

Company UL Product Age 45
Premium 

Rank
Age 55

Premium 
Rank

Aviva Guarantee UL Solution $4,104 1 $6,636 1

John Hancock USA Protection UL-G 09 (Standard Plus) $4,605 2 $7,055 2

Lincoln Life LifeGuarantee UL $4,792 6 $7,731 5

MetLife Investors Guarantee Advantage UL (2001 CSO) $4,694 5 $7,598 4

Pacific Life VersaFlex NLG $4,626 3 $7,788 6

Prudential PruLife Universal Protector (Standard Plus) $4,672 4 $7,586 3

There’s more! With Aviva’s innovative Wellness for 
Life® Rider, premiums could potentially decrease while 
everyone else’s stay the same.

Give your customers the coverage they 
need with a competitive product from a 
company that tops them all: Aviva.

Competitiveedge
How does Aviva’s Guarantee UL 
Solution rank compared to the top 
sellers of no-lapse guarantee universal 
life* at ages 45 and 55?

Form 17442													             8/09

Aviva Life and Annuity Company
611 5th Ave.

Des Moines, IA  50309
www.avivausa.com

$500,000 Lifetime Guaranteed Death Benefit; Male, Standard non-tobacco class; Level pay premium

Did you know?
Aviva’s Guarantee UL Solution 
premiums have always been 
competitive and have not 
increased since the product was 
introduced. Take advantage of 
these great rates today!



*As reported in the LIMRA International Q109 U.S. Individual Life Insurance Sales Survey and Supplement to Life Sales Survey. The 
LIMRA Survey represents approximately 80% of the industy’s national life sales. 

For Agent Use Only. Not for use with the general public.

This information is not intended to be a comprehensive evaluation or comparison of different products. It is intended to provide 
comparative information on specific aspects of similar products. The comparison isolates one feature of the product depicted – net 
NLG premium. Customers should always assess all features and limitations of products they are considering.

Competitor information is current and accurate to the best of our knowledge as of August 26, 2009. The data shown is taken from 
various company illustrations. Product features and rates are subject to change.

These values are not guaranteed; the use of alternate assumptions could produce significantly different results. Guarantee UL Solution 
[2UCA09] (NY versions available) and the Wellness for Life® Rider [2WFLAJ07-2] are issued by Aviva Life and Annuity Company, Des 
Moines, IA. Rider must be applied for at issue; product and Rider availability vary by state.

Aviva’s Guarantee UL Solution is exceptionally competitive versus other no-lapse guarantees on the market 
today. With its contractual no-lapse guarantee, as well as the ability to further reduce your clients’ cost of 
insurance with Aviva’s optional Wellness for Life® Rider, the only one of its kind in the industry, Guarantee UL 
Solution offers product guarantees, choices and protection all in one policy.

Take a closer look right now and see how Aviva’s Guarantee UL Solution stacks up against similar products 
from the top sellers of no-lapse guarantee universal life at ages 45 and 55.

Company UL Product Age 45
Premium 

Rank
Age 55

Premium 
Rank

Aviva Guarantee UL Solution $8,208 1 $13,272 1

John Hancock USA Protection UL-G 09 (Standard Plus) $9,090 4 $13,990 2

Lincoln Life LifeGuarantee UL $9,474 6 $15,349 6

MetLife Investors Guarantee Advantage UL (2001 CSO) $9,306 5 $15,072 5

Pacific Life VersaFlex NLG $8,428 2 $14,098 4

Prudential PruLife Universal Protector (Standard Plus) $8,684 3 $14,077 3

There’s more! With Aviva’s innovative Wellness for 
Life® Rider, premiums could potentially decrease while 
everyone else’s stay the same.

Give your customers the coverage they 
need with a competitive product from a 
company that tops them all: Aviva.

Competitiveedge
How does Aviva’s Guarantee UL 
Solution rank compared to the top 
sellers of no-lapse guarantee universal 
life* at ages 45 and 55?

Form 17443													             8/09

Aviva Life and Annuity Company
611 5th Ave.

Des Moines, IA  50309
www.avivausa.com

$1,000,000 Lifetime Guaranteed Death Benefit; Male, Standard non-tobacco class; Level pay premium

Did you know?
Aviva’s Guarantee UL Solution 
premiums have always been 
competitive and have not 
increased since the product was 
introduced. Take advantage of 
these great rates today!



Webcast Login Instructions  

1. Log into Aviva Live and click “Webcast Schedule” on the left side of the page. 
2. Click on the "Join Webcast" button next to each header.  
3. Enter your name and email address.  
4. Enter the meeting password listed under each webcast below. Please note: 

meeting passwords are case sensitive. 
5. Click "Join"  

To join the teleconference: 

Call toll free (US/Canada): 866-469-3239 

Introducing Aviva's Simplified/Guaranteed Issue Program for Nonqualified 
Deferred Compensation 
Please join Zerita Reynolds as she shows you the power of Simplified Issue and 
Guaranteed Issue underwriting in making the Nonqualified deferred Compensation sale. 
Zerita will take you through the guidelines of the program, how SI and GI work and 
where they fit in the sale. 
September 14, 2:00 PM CDT 
Meeting Password: Aviva1adv 
September 28, 10:00 AM CDT 
Meeting Password: Aviva1adv 

Advertising Guidelines 
September 22, 9:00 AM CDT 
Meeting Password: Aviva1adv 



Don't have time to spend on our full length webcasts, participate in our "Just the Facts" 
webcast sessions. Each class has been designed to provide you the "need to know" 
information on topics such as products, software, sales ideas and Advanced Markets 
concepts all within 10 minutes or less. 

Advantage Builder II Product 2

September 3, 10:00 AM CDT 
Meeting Password: Aviva1jtf 
Term 2009 Product 
September 17, 2:00 PM CDT 
Meeting Password: Aviva1jtf 

Wellness for Life® Version II 1

Learn about this unique rider that's designed to help you realize the benefits of living a 
healthy lifestyle. Now, when you purchase life insurance through Aviva, you can add the 
rider and elect to take advantage of services from Mayo Clinic Health Solutions that may 
help maintain or improve your health, plus guarantees! 
Wellness for Life® Rider 
September 14, 2:00 PM CDT 
Meeting Password: Aviva1well 
Get the Wellness Advantage on Your Life Insurance 
Sales 
September 28, 10:00 AM CDT 
Meeting Password: Aviva1well 

1 The Wellness for Life program is not available for sale in the state of New York at this time. 
Availability may vary by state. 

Introduction to Indexed Universal Life 
September 9, 10:00 AM CDT 
Meeting Password: Aviva1iul 
Lifetime Builder II 3

September 10, 2:00 PM CDT 
Meeting Password: Aviva1life 
Understanding Policy Loans Fixed vs. Variable 
September 15, 2:00 PM CDT 
Meeting Password: Aviva1loan 
Introduction to Indexed UL Strategies 
September 16, 2:00 PM CDT 
Meeting Password: Aviva1strat 
Guarantee UL Solution 
September 23, 10:00 AM CDT 
Meeting Password: Aviva1gus 

2 In the state of New York, Advantage Builder II is sold as Empire Solution II under Aviva Life and 
Annuity Company of New York. 
3 In the state of New York, Lifetime Builder II is sold as Life Builder II under Aviva Life and Annuity 
Company of New York. 

 



Life Portraits Sales Solutions Basics 
September 8, 2:00 PM CDT 
Meeting Password: Aviva1lpss 
E-Application 
September 30, 1:00 PM 
Meeting Password: Aviva1eapp 

If you have any questions about the webcasts listed above, please contact 
Distribution Services at (800) 801-1486 ext. 2396 


