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HELPING AGENTS 

SUCCEED…..IS 
OUR BUSINESS! 

We’re on the web! 
www.cencoinsurance.com 
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MARKETING 
CORPORATION 

Did You Know? 
Applications and forms for all of our 
carriers can be found on our website 
www.cencoinsurance.com under 
“Life, Disability, Annuities, LTC”, 
“Forms”. 

Important News . . . 
Laboratory abnormalities, in the form of elevated liver function tests in asymptomatic 
individuals pose a significant underwriting challenge.  Elevated  levels occur for so many 
different reasons.  Tumors, exposure to viral infections, inflammation, damage from  
excessive alcohol, medications, even common over the counter medications can cause 
liver enzymes to increase.  Many times there is no specific cause found. 
 
American General is evaluating these laboratory abnormalities in a new light.  Your 
client may qualify for their BEST PREFERRED RATE.  American General has instituted 
new reflexive testing protocols, allowing their underwriting staff to give your case the 
most favorable consideration possible. 
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	 15	 Aviva	 Advantage II IUL	 $1,078	 1	 $1,638	 1	 $2,725	 1

	 1	 Lincoln National Life	 LifeGuaranteee UL	 $1,207	 5	 $1,840	 4	 $2,973	 10

	 2	 John Hancock Life	 Protection UL-G 07	 $1,449	 11	 $2,063	 11	 $2,823	 3

	 3	 MetLife Companies	 Guarantee Advantage UL 	 $1,371	 8	 $1,960	 8	 $2,960	 9

	 4	 Transamerica (Aegon)	 TransACE	 $1,098	 2	 $1,759	 2	 $2,762	 2

	 5	 ING Life (SLD)	 GDBUL II	 $1,220	 6	 $1,881	 7	 $2,886	 6

	 6	 Sun Life of Canada	 Universal Protector (LP3)	 $1,250	 7	 $1,865	 5	 $2,916	 8

	 7	 Hartford Financial	 Advanced UL	 $1,410	 9	 $1,980	 9	 $2,853	 4

	 8	 MassMutual Financial	 UL Guard 2	 $1,175	 4	 $1,875	 6	 $2,900	 7

	 9	 AIG-American General	 ContinUL Extend 2007	 $1,170	 3	 $1,825	 3	 $2,858	 5

	 10	 Lincoln Benefit (Allstate)	 Legacy Secure (2007)	 $1,440	 10	 $2,021	 10	 $3,040	 11

Sources: Illustration Software, Compulife, and Full Disclosure.  Believed to be accurate as of 4/10/08.
* As reported in the LIMRA International 2007 U.S. Individual Life Insurance Sales Survey and Supplement to Life Sales Survey

Aviva Life and Annuity Company
611 5th Ave.
Des Moines, IA  50309
www.avivausa.com

LIMRA DBG					    NLG		  NLG		  NLG		
Sales Rank		 Company	 UL Product	 Age 35	 Rank	 Age 45	 Rank	 Age 55	 Rank
	

Aviva vs. the Top 10 Sellers of 	
no-lapse guarantee UL*

Aviva’s Advantage Builder II offers lower premiums than each of the top 
10 sellers of no-lapse guarantee universal life. These companies collectively 
represent 77 percent of the no-lapse universal life market, and Aviva beats them 
at ages 35, 45 and 55:

$250,000 Lifetime Guaranteed Death Benefit; Male, Best non-tobacco class; 		
	Level pay premium
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With the unique Wellness for Life Rider, Aviva offers the potential for even 
lower NLG premiums in future years.**

Choose the policy that beats the competition: 				  
Advantage Builder II with the No-Lapse Guarantee Rider.

**	The policyholder is eligible to receive Wellness Rewards based on the insured’s completion of the qualification criteria. The Wellness 		
	 Rewards are COI reductions, and are applied as premiums toward the guaranteed death benefit, beginning in the third policy year 		
	 based in part on the company’s expectation of future mortality improvement. The COI reductions will be declared by the company on a 	
	 discretionary basis. 

Products issued by and all policy benefits are the responsibility of Aviva Life and Annuity Company, Des Moines, Iowa.
Product availability may vary by state.

For agent use only. Policy Form 2EDB08, 2NLEDB08 and 2WFLAJ07



July 2008 Webcasts 
Product Webcasts 
 
July 10th - 10:00 A.M. CDT 
Get the NLG Advantage with Aviva 
Join us for a webcast on Aviva’s indexed products featuring the    
competitive No-Lapse Guarantee Rider.  This low target premium 
plan can help your clients prepare for the future today with choice, 
flexibility, value and security 
 
July 16th - 2:00 P.M. CDT 
Understanding Aviva’s Indexed Strategies 
In this class we will discuss the interest crediting strategies found in 
our Indexed UL policies.  From the simplistic One-Year Point-to-
Point, to the more complex One-Year Multi Index, we will explore 
the design of each strategy and how your clients can use them to  
enhance their cash accumulation. 

July 17th - 10:00 A.M. CDT 
Lifetime Indexed UL Series 
Join us for a webcast on the latest addition to our industry-leading  
indexed life portfolio.  With the highest target premiums and cap rates 
in our IUL lineup, the Lifetime Indexed UL Series is definitely worth a 
look. 
 
July 23rd - 10:00 A.M. CDT 
Aviva’s Fixed UL Series 
Join us for a webcast on our traditional Universal life product.   
This fixed UL provides your clients with maximum flexibility to meet 
their changing needs. 
 
July 30th - 10:00 A.M. CDT 
Indexed Universal Life Basics 
Join us for this class entitled Indexed Universal Life Basics.  If you’ve 
been thinking about a move to a more innovative product line, or just 
want to find out a little bit more about indexed products, this session 
is for you. 
 



July 2008 Webcasts 

July 31st - 9:00 A.M. CDT 
Aviva’s Single Premium Life 
In this class we will discuss our indexed and fixed Single Premium UL 
policies. Learn how this policy can provide a tax favorable alternative 
to your client’s wealth transfer needs. 

Wellness Webcasts 
 
June 7th - 3:00 P.M. CDT 
June 14th - 10:00 A.M. CDT 
July 21st - 3:00 P.M. CDT 
July 28th- 10:00 A.M. CDT 
Wellness for Life Program 
Learn about this unique rider that’s designed to help you   
realize the benefits of living a healthy lifestyle.  Now, when you 
purchase life insurance through Aviva, you can add the rider and elect 
to take advantage of services from Mayo Clinic Health Solutions that 
may help maintain or improve your health! 
 
Software Webcasts 
 
July 8th - 2:00 P.M. CDT 
LPSS Basics 
Learn how to use Life Portraits Sales Solutions, our leading edge sales 
and marketing software.  From product illustrations to needs analysis 
to client presentations, this class will provide great hands-on training. 
 



July 2008 Webcasts 

July 29th - 2:00 P.M. CDT 
Life Portraits Sales Solutions - Case Study Design 
You’ve used LPSS and know the basics but want to take it to the 
next level.  Join us for a discussion on how to use Life Portraits Sales 
Solutions in various case design scenarios.  From product             
illustrations reflecting maximum funding with future distributions, to 
competitive illustrations showing varying death benefit structures, 
this class will provide great hands-on training by exampling these 
various case design options. 

July 9th - 10:00 A.M. CDT 
July 15th - 2:00 P.M. CDT 
July 22nd - 10:00 A.M. CDT 
Aviva’s E-Application Feature of LPSS 
Aviva USA is proud to introduce E-App, an exciting new addition to 
our comprehensive illustration system, Life Portraits Sales Solutions.  
Join us for a webcast and learn how to take advantage of the             
E-Application feature and begin to submit your business more        
efficiently. 

Advanced Markets 
Sales Idea of the Month 
 
July 10th - 2:00 P.M. CDT 
July 17th - 10:00 A.M. CDT 
July 22nd - 4:00 P.M. CDT 
July 28th - 12:00 P.M. CDT 
Leveraging Credit Shelter Trusts 
Join Eric Johnson, Director of Advanced Markets at Aviva, as he   
discusses one of the most overlooked assets, those that are already 
in an established trust.  Learn how to find and use those assets to    
leverage additional wealth to the family using the power of life     
insurance. 


